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1. BASOBbIMU »
NMOPTPET
CTPAHDI

LIEJTb AHAJTIN3A
PbIHKA CLLA:

HKA LIEJIECOOBPA3HOCTU BbIXOOA HA PbIHOK
MAHUE NNATEDXECNOCOBHOCTU U CIMPOCA

ENEJIEHNE PUCKOB U BAPBEPOB BXOOA

UPOBAHUE 3KCMOPTHON MAPKETUHIOBOW CTPATEIMU

e HaceneHume (4CNeHHOCTb, pocT/cran):
oonee 340mnH.4en (pocT:0,4-0,5% B roa)

¢ YpoBeHb yp6aHusauun: 83%

e BBIN Ha aywy HaceneHusi: 80 000 USD B
roa (HoMuHanbHbIN, 2024)

e CpegHuii rogoson goxon B2C-knueHTta
(CLUA): ~62-65 TbICc. USD

¢ [lonuTnyeckasi 1 SKOHOMUYecKas
CTabUNbHOCTD:
1. Monutnyeckas cructema ctabunbHas,
HECMOTPS Ha BHYTPEeHHMe aebathl
2. SOKOHOMVKa amMBepCcrudnLMpoOBaHa,
YyCTOMN4MBA K LLIOKaM
3. Bbicokas 3alumTa KOHTPaKToB 1 Npas
COBCTBEHHOCTN

BbiBOA;: HV3KNE CUCTEMHbIE PUCKW AN
[ONArOCPOYHOrO 9KCnopTa

e Banrota: gonnap CLUA (USD)

* UHdnauma: 3-3,5% (2024)

e Kypc: ogHa 113 camblX CTabusbHbIX MUPOBbIX
BastoT

e OTHOLWIEHNe rocygapcTBa K MUMMNOPTY
/ nokanbHOMy npounsBopcTey: CLLIA
NMMOPTO3aBNCUMbI B TEKCTUNE (Bonee 95%
ofdexxapl — VMMopT)

¢ OcHOBHble nocTtaBwuKn: Kutan, BbeTHawm,
baHrnapew, Hous

Tapudbl: ymepeHHble, HO:

® XECTKMe TpeboBaHNA K cepTudmKaumm
® KOHTPOJb MPOVCXOXOEHUS ChlpbdA

® BHVMAHWE K 3KOSOrn, Tpyay

BbiBOA: PbIHOK OTKPLIT, HO BbICOKMN
BXOOHOW 6apbep No cTaHgapTam
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‘ AHAJTN3 TEKCTUITbHOI O PbIHKA CLLA

2. CTPYKTYPA

TEKCTUJIbHOW
OTPACJ11 B CTPAHE

LIENb:

EcTb 1 NOAHbIA LKN?

dTtan CocTtosiHne
XIOMoK CunnbHO pas3BuT
[pska OrpaHuy4eHHO
TKaHb / TPUKOTaXK HacTn4HO
[OTOBbIE N3OENNS B OCHOBHOM VMMNOPT

XJ10MNOK

e CLLUA — oguH 13 KpynHENLLIVX
NPOU3BOONTENEN N SKCMOPTEPOB XJ10MKa B
M1pe

e OCHOBHbIe LWTaThl: Texac, hxopoxng,
Mwccucunu, ApkaHsac

e bonee 80% yporkasi X/ionka sKCropTUPRYETCS

e CunbHas rocygapCTBeHHas 1 oTpacnesas
nopaep>xka 4epes3 National Cotton Council

BbiBOA;: CbIPLEBOV 3Tar MOMHOCTHIO
06ecreqeH 1 KOHKYPEHTOCNOCO6eH

MPAXA

* [1pOM3BOACTBO MPSKN COKPATUNOCH 3a
nocnegHue 20-30 net

e COXpaHUNCb MOLLIHOCTU MO:
@ TEXHVHECKOWN MNpsi>Ke
@ crieuyanmanpoBaHHon fire-
resistant(orHectonkasa npska), industrial
yarns(npomblLLNEHHasA Npska)

® OCHOBHbIE CTpaHbl-NMOCTaBLLVKN MPS>KK B
CLUA: MakncTan, Typumsa, VHams
YpoBeHb pa3BUTUSA: CPEOHNIN
AedununT: gelésasd maccoBag npsxa

TKAHb / TPUKOTAX

CunbHee pasBuUThI;
® TeXHUNYecK/e TKaHW
® MEOULIHCKNIA 1 3aLLUUTHBIV TEKCTUb
® HeTKaHble MaTepuanbl

e OBblYHblE TKaHM U TPUKOTaXK AN fashion-
CerMeHTa B 3Ha4MTENIbHOW CTeneHu
NMMOPTUPYIOTCA

e CLLUA — MupoBoOw nnaep B TEKCTUbHbIX
TEXHONOMMSAX N MHHOBALMSIX

®PoKycC pblHKa: He OO6bEM, a
dYHKUMOHANBHOCTb 1 TEXHONOMN
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‘ AHAJTN3 TEKCTUITbHOI O PbIHKA CLLA

rOTOBbIE U3AEJINA

® bonee 90% opexabl n TpukoTaxka B CLLIA
— UMMOPT

® OcHoBHble NMocTaBLUVKN: KnTan, BeeTHam,
Banrnagew, VHonsa, Mekcrka

BHyTpeHHee Npon3BoOACTBO:

e BoeHHasd 1 cneypannanpoBaHHasa padodas
omexnaa

¢ [IpemMmasbHble 1 YCTONYYMBbIE (SKONTOrUHECKM
OPVEHTUPOBaHHbIE) BpeHbI

¢ MenKocepuinHoe NPon3BOACTBO C ObICTPOW
peakumen Ha cnpoc

YTO PA3SBUTO CUJIbHEE, A
YEIO HE XBATAET?

CunnbHble CTOPOHDI

® X0MOoK 1 arpocblpbe

© TexHNYECKUIM 1 MPOMBILLMEHHbBIN TEKCTUSb
® BpenanHr, onsanH, MapKETUHT

@ LdvcTpnbyumsa n e-commerce

HepocTtaTkmn

@ MaccoBoe npsigeHve

@ TkaHun gna fashion-pbiHka

@ KOHKYPEHTHbBI MOLLMB MO LiEHE

NMMMNOPTO3ABUCUMOCTDb
MO CbIPbIO:

¢ Huskast — no xJiornky

e CpegHasa — o npsh»ke

® Bbicokasi — Mo TKaHsiM 1 rOTOBbIM U3AENSAM
CLUA KpuUTU4eckun 3aBUCAT OT UMMOpTa

B CErMeHTe MOAHOW oaex bl 1 OAexXdbl
MacCOBOr0 MOTPebneHns ¢ ObICTPbIM
TOBapPOOOOPOTOM.

IKCIMOPTHAA
OPUEHTALUUA OTPACIIN

OKCMOPTUPYETCSA:

® XJIOMOK

® TEXHUYECKUI TEKCTUNb

® HeTKaHble MaTepuranbl
Opexna 1 TPUKOTaXK MOYTU HE
9KCMOPTUPYKOTCS

POJIb FOCYOAPCTBA U
ACCOLVALINN

[OCYynapCTBO HEe YMPaBIAeT OTPAaC/IbO
HanpPsaMyto, Ho:

@ 3aLMLLIRET BHYTPEHHI PbIHOK (Tapuidbl, KBOTbI)
@ NoaaepP>KMBAET arpPOCEKTOP

@ CcTMynMpPyeT BO3BPAT CTpaTern4eckmx
NMPOV3BOACTB B CTPaHy

Knto4eBble oTpaceBble UMPOKN:

* American Apparel & Footwear Association

¢ National Council of Textile Organizations
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‘ AHAJTN3 TEKCTUITbHOI O PbIHKA CLLA

3. CMPOC: 4TO MMEHHO

NMOKYNAIOT

LIENb:

HE NMPOOABATDb
«BCJIEMYIO»,

A MOHNMATDb
PEAJIbHYIO
CTPYKTYPY CIPOCA

OCHOBHbIE KATEITOPII
CIPOCA:

MPAXA

Cnpoc: Husknn—-cpeoHun, B2B

¢ MokynatoT:
9 xyon4aTobyMaxkHyto ring spun
(konblLenpagensHasa npsxa), open-end
® CMECOBYIO MPSXY (X10MNOK/MONN3CTEP)

¢ Ucnonb3oBaHue: neHrM, workwear, home
textile

e daKT:
© CLLA nmnopTupytoT 35-45% npsixkim
® OCHOBHble NOCTaBLWKM: HOnS,
[NaknctaH, BeeTHam, Mekcuka

® He MaccoBbI CEMrMEHT, TOSIbKO MO, KOHTPAaKTb!

TPUKOTA>XXHOE MNMOJIOTHO

Cnpoc: BbICOKUM

¢ [MokynatoT:
9 KynvpHas magp, e, pudaHa,
NHTEPIOK, MKe

OcHoBHble TpebGoBaHus:

e CTabunbHOE Ka4eCcTBO

® | |BETOYCTONYMBOCTb

e CooteeTtcTBue cTaHgapTam (OEKO-TEX,
GOTS — ons 9Ko)

®aKT: 0AVH 13 CaMblX MMMOPTUPYEMbIX
TEKCTUMBHbIX NOyhabpuKaTos

TKAHUA

Cnpoc: ycTon4rBbIin, HO 6osee
KOHKYPEHTHbIN.

¢ MokynatoT:

9 [eHVM, TBW, KaHBac, MOMnJIvH, OKCHOPA

KTo nokynaer:

® bpeHabl workwear

e Uniform-komnaHumm

¢ Denim-6peHfpbl C NOKabHbIM MOLIMBOM

TpeHp:

* [IpoOpUTET OTOAETCH NPAKTUYHBIM,
LONTOBEYHBIM U (DYHKLMOHASBHBIM TKaHSAM,
a He MOJHbIM PEeLLEHVIAM.

®akT: B CLLA ecTb nokansHoe

NPOW3BOLCTBO TKaHEN, HO UMMOPT
OCTaETCA CYLLIECTBEHHbIM.

FOTOBAA OOEXXOA

Cnpoc: 04eHb BbICOKNI

MokynaroT: hyTOONKK, Xyan, HKHee 6enbe,
CMOPTMBHAsA 1 MOBCEOHEBHASA ooeXxaa

®akT: 80-90% oaexabl — UMMOPT;
CLLIA B OCHOBHOM — PbIHOK Au3aiHa,
6peHAauHra v npogax, He NoLuvBa
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AHAJTN3 TEKCTUITbHOI O PbIHKA CLLA

[N KAKUX
CErMEHTOB:

MASS MARKET

Hdonsa pbiHKa: oko1o 60-65%
Y10 nokynatoT: [loBCceaHeEBHYO 6a30BYO
TPUKOTaXKHYHO oaexxay
KntouyeBble Tpe6oBaHMA NoKynaTeneun:
* Hyskasa LeHa
¢ bonbluve 06bEMBI
¢ BLICTpble MOCTaBKU
e CTabunbHoe Ka4ecTBO 6e3 OTKIIOHEHUI
Ocob6eHHOCTU:
% YacTo paboTatoT nog COOCTBEHHbIMY
TOProBbIMI MapKamW
9 MuHnmansHble TpeboBaHWA K OU3arHy
9 Bbicokas KOHKypeHUms Mexay
nocTaBLLKaMM
BbiBoa: CermMeHT 0O bEMHbIN, HO C HN3KOW
MapXXoW U XXECTKUM LIEHOBbBIM [aBfieH/EM

MIDDLE

Aons pbiHKa: 0ko/10 25-30%

YT0 nokynatot:

e [loBCeOHEBHYIO 1 OOUCHYHO OaeXay

® TPUKOTaXX U NErKMe TKaHn 601ee BbICOKOrO
Ka4ecTBa

e Opexnay o CTabusbHbIX CE30HHbIX
KONNEeKLMin

KnrouyeBble Tpe6oBaHMA NOKynaTeneun:

e CTabunbHOE Ka4ecTBO

e COOTBETCTBME CTaHOapTam 6e30MacHOCTU

¢ [1peackasyemble CPOKM MOCTABOK

® BO3MOXXHOCTb MOBTOPHbIX 3aKa30B

Oco6eHHOCTH:

9 bonee rnbkas LieHa MO CpaBHEHWIO C

MacCOBbIM CEMMEHTOM

9 LleHAT HagEXXHOCTb MOCTaBLLUMKA

® YacTo paboTatoT Mo AONrOCPOUHbIM

KOHTpaKTam

BbiBop: Cambiin MpviBneKaTesbHbI CErMeHT

01151 IHOCTPaHHbIX MPOU3BOAUTENEN.

PREMIUM

Aonsa pbiHKa: okono 8-12%, HO oons pacTer

Y10 nokynator:

e Ogexay 13 OPraHN4ecKoro Xaonka

® OKOJIOMMYHbBIN TPUKOTaXK

¢ [1poayKUMIO C MOATBEPXAEHHBIM
MPOUCXOXOEHEM ChIpPbst

Kakune maTtepunanbl BOCTpe60BaHbl:

e OpraHnN4ecKmin XJ10onoK

* HaTtypasibHble BOJIOKHaA

® OKOJTOMMHECKM YACTbIE TKAHN

Knro4yeBble Tpe6oBaHMA NOKynaTenemn:

e CepTtunrkaTbl (3KONOrMYHOCTb,
©e30MnacHOCTb)

¢ [1p0O3pPaYHOCTb MPON3BOACTBEHHOM LIEMOYKN

¢ BbICOKOE Ka4eCTBO MOoLUMBA 1 MaTepuanoB

Oco6eHHOCTU:

9 Hebonblune 06bEMbI

9 Bbicokas mapxa

9 TpebyeTcs cunbHOE NO3NLMOHNPOBaHE U

MaPKETUHI

BbiBoa: CerMeHT NMepCcrneKTBHbIN, HO

TpebyeT CepbE3HOM MOATOTOBKN.

OCHOBHbIE
KOHEYHBIE PbIHKI:

BHYTPEHHUW PbIHOK CLLA

HALUUOHAJBbHbIN PO3HUYHbIU
 PBIHOK

Retail & E-commerce (Po3Hn4Has 1 oHnamH-
TOProB/is)

Ponb

e KJto4eBOW ApanBep KOHEYHOMo crnpoca B
CLUA

e OCHOBHOWM KaHan peansaumimn TEKCTUSIbHOWM
N LIBEVHOW MPOayKLmn

Knto4yeBble 0COGEHHOCTU

9 KOoHLUeHTpaLyvs Nnpoagaxk B KPYMHbIX

denepalnbHbIX CETSX

9 AKTVBHbBIA POCT OHMIANH-TOPIrOBAM

9 KpuTtndeckast ponb NOrMCTUKN 1 CPOKOB

NoCTaBKM

PeanbHOCTb pbIHKa

e [1ponsBoguTeNb NOYTU He paboTaeT
HanpsMyto ¢ NoTpeduTenem

e OCHOBHOE B3anMOLENCTBME — Yepes
pUTENNEPOB 1 BpeHabl
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AHAJTN3 TEKCTUITbHOI O PbIHKA CLLA

BPEH-OPUEHTUPOBAHHbIN
 PBIHOK

(BpeHpbl n Private Label)

Posnb pbiHKa

e CLLUA — MupoBOW LIEHTP BpeHamHra n
yrnpaBneHns Lenoykamy MoCTaBoOK

KnioueBble 0co6eHHOCTU

9 bpeHaopl, Kak NpaBuio, He BnagetoT

COOCTBEHHbIM MPOV3BOACTBOM

% OcCHOBHOWM (hOKYC — An3arH, MapKETUHT U

npoaaxxu

9 [Npon3BOACTBO MOMHOCTHLIO UM HYaCTUHHO

BblHeceHO 3a npepenbl CLLA

PeanbHOCTb pbIHKa

® /IHOCTpaHHbIE NPON3BOANTENN
BCTPaMBAKOTCA Kak KOHTPaKTHbIE MapTHEPDI

e CaMOoCTOSATENbHbIV BbIXOM, N04, COOCTBEHHbIM
OpeHOoM BCTPeYaeTCs peako

KOPIMOPATUBHbIN N
 IHCTUTYLIMOHAJbHbIN PbIHOK

(B2B-cermeHr)

Ponb pbiHKa

e CTabunbHbI 1 Mpeackasyemblil kaHall
KOHEYHOro NoTpedneHns

dopmupyroT cnpoc

e Kopnopawum 1 CEPBUCHbIE KOMMaHWM

e ObpaszoBaTesibHble Y MeaULIMHCKME
yypexxaeHus

e MyHuLmnanbHble 1 rocyaapCcTBEHHbIE
CTPYKTYPbI

KntouyeBble 0CO6EHHOCTHN

% KOHTpaKTHbIE 3aKyMKM

9 [lonrocpo4Hble MocTaBKm

9 MuHMmanbHas 3aBUCUMOCTb OT MOAHbIX

LKJIIOB

PeanbHOCTb pbIHKa

e MeHee nyonnyHbIn, HO (HAHCOBO
YCTON4YMBbIA CEMMEHT

4 OHJIAH-BPEHADI

Ponb

e OVH 13 camblX BbICTPOPACTYLUMX KaHaI0B
noTpebneHus

KnioueBble 0cO6eHHOCTH

9 [Mponaxu HaNpPsIMyto KOHEYHOMY

noTpeduTento

9 OrpaHuyeHHble KONnekumm

9 YacToe 0b6HOBNEHME aCCOPTUMEHTA

PeanbHOCTb pbIHKa

® BocTpeboBaHbl MMoKMe NPON3BOACTBEHHbIE
napTHEPBI

e BaxkHa CKOpOCTb 3arnycka 1 MOBTOPHbIX
3aKas3oB

PETMOHAJIbHbIE PbIHKW
 BHYTPU CLLUA

Kniouesble 30HbI noTpebneHus

e BocTto4vHoe nobepexxbe (Hbto-11opk, BOCTOH)
— BpeHapl, Moaa, premium

e 3anagHoe nobepexbe (KannhopHus) —
casual, lifestyle

¢ [Or (Texac, ®nopuaa) — MacCoBbIn U
6as30BbI CNPOC

e CpenHun 3anag — KopropaTvBHbIA 1
uniform-cermeHT

PeanbHOCTb pbIHKa

e CNpoc HEOAHOPOAEH

e CTparterysi Bbixoda TpebyeT pervnoHansHom
aganTaumm

3KCMOPTHO-PEQKCMNOPTHbIN
 PbIHOK CLLUA

Ponb

e CLLA — He TONbKO pbIHOK NOTPebAEHNS!, HO
N ONCTPUOYLIMOHHbIN Xab

KnioueBble 0cO6eHHOCTH

9 3akynku NpoayKummM ons NocnenytoLLero

aKcnopTa

9 PeoskcnopT B KaHagy, JTaTHCKyto AMepuKYy,

Kapnbckuin pervoH

PeanbHOCTb pbIHKa

® HacTb MMMOPTa He NpeaHa3HaveHa s
BHYTPEHHEro NoTpedneHns

e CLLIA BbICTynatoT Kak NOrUCTUHECKNIA
TOProBbIV LIEHTP
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‘ AHAJTN3 TEKCTUITbHOI O PbIHKA CLLA

4. KJIMEHTbI (B2B / B2C)

LIENb:

YETKO MOHATb, C KEM
PEAJIbHO BEAETCS PABOTA,
KAK MPUHUMAIOTCS
PELLEHUSA U TAE
BO3HUKAIOT OCHOBHbIE
CNO>XXHOCTMW.

[N B2B:
TUN KIIMEHTOB

1. ®abpukn

® 3aKynatoT: NPsSPKY, TKaHW, TPUKOTaXK

¢ | lenb: nepepaboTka nopg 3akasbl 6peHaoB U
PUTENNEPOB

e OpueHTaums: ctabuibHble 0ObEMBI + LieHa

2. BpeHpbl

e 3aKynaroT: roToBble U3OENNSA NN
nonyabprkarbl

e Camu He Mpon3BoaAT

e OOKYC: AN3aiH, MapKETUHT, MPOOaXKN

e KJlO4EBOE: Ka4ecTBO, CepTUdMKaLmS,
HaOEXXHOCTb MOCTaBLLMKa

3. Tpenpepbl

® [locpenHVIK1 MeXXay NPOU3BOAUTENEM U
OpeHaom

® PaboTatoT C HECKOMBbKMK CTPaHaMM

® HacTo OaBAT Ha LieHy

e Knto4veBoe: rmMbKOCTb 1 CKOPOCTb

4. AncTpuobIOTOPDI

® [lokynatoT 06BEMOM, MPOAAKOT SIOKASIbHO B
CLUA

® BaxkHa norncTtrka un cknagckas nporpamma

e Kno4eBoe: Hann4ne Ha cknaae,
CTabubHOCTb acCopPTUMEHTa
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PASMEP KOMMNAHUN

AHAJTN3 TEKCTUITbHOI O PbIHKA CLLA

Kak
Tun KNueHTa Yto 3akynaroTt | Kak noKynawT | npuHUMaeTcs T';g'g:::::neﬂ
peLwieHue
KadecTtBo
KonnernansHo: ’
CpegnHue 1 KpynHble [OTOBbIE KoHTpaKThbl, sourcing / cepTnuKauma,
6peHap N3Oennsa, TKaHw, | TeHaepsl, long- compliance / CTabUbHOCTb,
nonydabpukarsl | term sourcing finance ncTtopus
NOCTaBOK
Hanndne
Tkatin, KpynHble napTtun | KoMmepyeckuin Ha cknage
n"";ﬁﬂg;ggg bin TEC')/'TKOO; a}>(;<, + CKaackas OEeNapTaMeHT + | aCCOPTUMEHT,
y nporpaMma JIorncTnKa JIOrMCTUKa B
NPOAYKUMIO CLLIA
. Jtobble KpaTko- v LleHa, rmbkocTb,
= out:[:?ﬁ gi%pn:;a{mmu Kateropum nof, | CpeaHecpoYHble Bb'0;58é1 2 CKOPOCTb,
3anpoc pbIHKa CcOesKn afjantaums
MpPOU3BOACTBEHHBIE TkaHm, PerynspHble TexHu4yeckume ['loBTOPSAEMOCTb
komnanum B CLUA | nonythaGprikaTb! NOCTaBKM NOA 1 3aKyrno4Hble |Ka4yecTBa, CPOKW,
NPOV3BOACTBO OTAeNb! cneupuKaLn

KAK MPUHUMAIOTCS PELLEHUSA (QUPEKTOP / BAUIEP / 3AKYILLUK)

9 [poLecc NPUHATUS PELLEH Ha
TEKCTUIIbHOM pbiHKe CLLIA MHOMOypOBHEBbLIV U
CTPYKTYPUPOBaHHbIIN

9 3aKynku He 3aBUCAT OT OJHOIO YeoBeKa,
y4aCTBYIOT HECKOJIBbKO MOApa3aeeHnin

9T1an 1. CneynanncT nNo 3akynkam

® /IHNLUMMPYET MOUCK MOCTaBLLKOB

e 3anpalurBacT KOMMEPHECKNE NPEaTOXKEHS
1 obpasLpl

¢ [1pOBOAUT NEPBUYHOE CPABHEHME MO LIEHE,
ACCOPTUMEHTY W YCNOBUSIM
bes ero nHTepeca fasbHenLee
PaCCMOTPEHNE HEBO3MOXKHO

OT1an 2. NpoBepkKa Ka4yecTBa U
COOTBETCTBUSA

e OueHka cTabubHOCTM KadecTBa NPOAYKLMM

e [IpoBepKa COOTBETCTBUA TPEOOBAHNSAM 1
cTaHgapTam

* AHaNN3 HaNIMYMA CEPTUNKATOB 1 OMbITa
nocTaBLLMKa
Kputn4ecku BaxxHbIV aTar /151 paboTkl ¢
TOPrOBbIMY MapKamMim

9T1an 3. PuHanbHoOe pelleHne

¢ [pUHNMAETCS AMPEKTOPOM MO 3aKyrnkam Uiu
BNafenbLeM KOMMaHum

e OUEHMBAKOTCA PUCKU, HAAEXKHOCTb
napTHEPa, YCNoBUS MOCTaBKW 1 NOrMCTUKA
PaccmatpuvBaeTcs noteHumar
LOJITOCPOYHOro COTPRYAHNYECTBA

MpakTu4yeckui BbIBOA,

1. Npopaxn HanpsMyto PyKoBOACTBY 6e3
NPOXOXOEHUS NpedbloyLyX 3TanoB, Kak
npaBuIo, HeaPEKTUBHBDI

2. Ycnex BO3MOXXEH TOMBbKO MPW BbICTPOEHHON
KOMMYHMKaLUMM CO BCEMU YHaCTHNKaMWM
npoLiecca
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‘ AHAJTN3 TEKCTUITbHOI O PbIHKA CLLA

LUMKN CAENKU (1 HEAENS UM 6 MECSILIEB)

e Llnkn coenku B TekctunbHown otpacin CLUA
MoOYTU HUKOrga He ObiBaeT ObICTPbIM

e CpOK 3aBMCUT OT TuMna KveHTa, obbema
3aKasza 11 YPOBHSI PUCKOB

¢ B 60/1bLUMHCTBE ClydaeB caefika — 3T0
npouecc, a He pa3oBas NoKynka

Kopotkuit umkn — ot 1 go 4 Hepenb

e XapaKTepeH /19 TOproBo-
nocpeaHNYeCKNX KoMnaHum

® HETKOE TEXHMYECKOoe 3aaHne

e PaboTa C y»Ke N3BECTHbIMM TUMaMy MPOAYKLIMA

¢ MyH1ManbHble TPebOBaHNA K TECTUPOBAHWIO

® HacTo 1CMOSBL3YETCA A1 3aKPbITUSA CPOYHBIX
3aKa30oB

CpegHuin umkn — ot 1 no 3 mecsiueB

* Hanbonee pacnpoCTPaHEHHbIN CLEHapWiA

¢ TynryeH 019 NPOU3BOACTBEHHbIX (habpuk

e BkntoYaeT cornacoBaHe 0bpasLoB U
yCNoBWi

e BO3MOXXHbI 0PabOTKM MO Ka4ecTBy U
yNakoBKe

® HacTo Ha4YMHAETCSA C NPOBHOM NapTUK

ANHHBIA KN — oT 3 fo 6 mecsiueB n
G6onee

e XapaKTepeH a1 BnagenbueB TOProBbiX
MapoOK U KPYMNHbIX 3aKa34nKoB

e Ob6a3aTenbHOe TECTUPOBaHNE 06PasLIoB

¢ [IpoBepKa cepTUdPUKaTOB 1
NPOV3BOACTBEHHbIX MPOLIECCOB

¢ MHOroaTanHoe cornacoBaHue YCoBuUi

¢ Bhicokne TpeboBaHMs K CTabUIbHOCTY U
HaOEXKHOCTN

KntoyeBasi pbIHOYHast OCOBEHHOCTb

¢ [lepBas caenka noYTy Bcerga Ha4uMHaeTcs ¢
HebOoMbLLIOro 06bEMa

* [1OBTOpPHbIE 3aka3sbl 3anyckaroTcs ObICTpee

e [loBepue CoKpaLLaeT LMK COENKM

MpakTu4yeckuin BbIBOA, AN cTpaTernn

1. BbICTpbIX NpoAaXK »kaaTb He CTOUT

2. Ycnex 3aBuUCUT OT CUCTEMHOM paboTbl U
COMPOBOXXOEHUSA KINEHTa

3. [lonrocpoyHble KIMEHTbI MPUHOCAT
OCHOBHOWM 060pOT

\\,TMA

World Textile Marketing Agency

10



AHAJTN3 TEKCTUITbHOI O PbIHKA CLLA

OCHOBHBbIE BOJIN B2B-KJIMEHTOB HA TEKCTUJIbHOM PbIHKE CLLUA

® BOMBLUMHCTBO KJIMEHTOB Y)KE UMEIOT HeraTVBHbIN OMbIT PaboThbl C 3apyOEXKHbIMI NOCTaBLLVIKAMU
® [103TOMY peLLeHVSt TPUHMMAOTCSt OCTOPOXHO, C (DOKYCOM Ha CHUKEHNE PUCKOB

e |leHa BaxkHa, HO He ABMSIETCS KIIHEBbIM (DAKTOPOM

KayecTBO NpoayKuumn

Kputepui PeanbHble gaHHble pbiHka CLLUA
[o 25-30% Bo3BpartoB B TekCTUIbHOM MnopTe CLLA cBA3aHbI ¢
HecTtabunbHoe OTKJTOHEHNSAMM XapPaKTEPUCTUK MeEXY NapTUsaMn (MIOTHOCTb, ycaaka,

uBeT). bonee 60% 6peHa0B UCKKHaKOT NOCTaBLLYIKA MOCE 2
NMOBTOPHbIX HECOOTBETCTBUM Ka4eCcTBa.

HapyweHune cpokos

B CLLA ponycTmMoe OTKIIOHeHMe Mo cpokam — He bonee +3-5
aHen. CpbIB MOCTaBKWM BEOET K LUTpadam OT puTenna B pasmepe

NnocTaBKM 2—-10% CTOMMOCTM MapTUM 1 NOTEPE MeCTa B LIEMOYKE MOCTaBOK Ha
CNENyoLLNIA CE30H.

TS T Okono 40% 0TKa3oB OT MapTUM MPOUCXOOAT U3-3a PACXOXAEHUI

06pasua cepuiHom Mexay YTBEPXKAEHHbIM 06Pa3LIOM 1 CEPUMHBIM MPON3BOACTBOM.
ToBap y [nsa 6onbLUMHCTBA BPEHOOB 3TO 6e3yCNOBHbIV MOBOMA NPEKPALLEHNS

y COTpyaHV4ecTBa 6e3 nepecMoTpa LieHbI U YCOBUIA.

OTcvTeTBUE Bonee 70% 6peHnos 1 guctpnbbtotopos CLLA He paccmatpusaroT

no ATBeypT)KAéHHbIX NOCTaBLLMKOB 6e3 OeNCTBYIOLLMX CePTUINKATOB COOTBETCTBUS.
cepTuduKaToB OTcyTCTBME OOKYMEHTOB YBENMYNBAET CPOK COrMacOBaHNA COENKM B

cpenHem Ha 4-8 Hefdesnb UM MOSHOCTHIO BIOKMPYET KOHTPAKT.

Cnab6asa penoBasi
KOMMYHUKaLA

Mo gaHHBIM 3aKyMOYHbIX AenapTamMeHToB, 00 50% OTKa30B Ha aTane
NMeperoBopoOB CBA3AHO HE C MPOAYKTOM, a C MEAJSIEHHbIMI OTBETAMM,
OTCYTCTBMEM MPO3PAYHOCTU 1 HECOBMOAEHMEM OOrOBOPEHHOCTEN.

Mpo6nembi ¢
JIOFTMCTUKON N
YyNaKkoBKOW

[1o 20% 3apepxek Ha TamoxxHe CLLA cBsA3aHbl ¢ oLLvbkamm B

MapKMPOBKe, YrakoBKe 1N OOKYMeHTax. Kaxxaaa 3ageprkka

YBEIMHMBAET JIOTUCTUYECKME 3aTpaThl B cpeaHeM Ha 8—15% u
CHVDKAET PENTUHI MOCTaBLLUVKA Yy UMMOPTEPA.

KnrouyeBow BbiBOS,

1. B2B-knmeHTbl B CLLIA vyT npeackasyemMoCcTb U HAAEXKHOCTb, a HE MUHVMAarbHYHO LIEHY
2. OCcHOBHas! LIeHHOCTb MNOCTaBLLWKa — CTabuIbHOCTb, MPO3PAYHOCTb N KOHTPOSb
3. KomnaHu rotoBbl NAaTuTb O0nblLe 3a NapTHEPA, KOTOPbINA CHVXKAET PUCKM

o
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AHAJTN3 TEKCTUITbHOI O PbIHKA CLLA

NMOPTPET B2C-
NMNOTPEBUTENISA HA
TEKCTWJ1bHOM PbIHKE
CLUA

(akTyasibHO ripy paboTe Yepes3 ToProBbIe
MapKu 1 PO3HNYHBIE KaHa/slbl)

Bospact

e OCHOBHas akTMBHasa aygutopusi — 25-55 net

e Camas nnaréxecnocobHasa rpynna — 30-45
net

e [lokyrnaTenn aTon KaTeropum:
9 aKTVBHO MCMOMb3YOT OHMNaH-MarasvHbl
9 OPVIEHTUPYIOTCS Ha OT3bIBbI U PenyTaumto
bpeHaa
9 oxunpatoT CTabusibHOE Ka4eCTBO, a He
Pa30Bble MOKYMKM

YpoBeHb goxona
e MaccoBbiin cermeHT

[MokynaTtenu co CpeaHM JOXOA0M,
OPVEHTUPOBAHHbIE Ha JOCTYMHYHO LIEHY U
6a30B0OEe Ka4eCcTBO

e CpegHunii cermeHT

Lloxon cpeHun 1 Bbille cpeaHero,
FOTOBHOCTb M1aTUTb 3a KOMMOPT, Ka4eCTBO U
BHELLHWIA B4,

¢ [lpeMmuanbHbIN CErMeHT

Bbicokuii moxoq, akueHT Ha BpeH,
MPOUCXOXKAEHNE MPOAYKLMN U LIEHHOCTU
KOMMaHUM

YacToTa nokKynok

e Opexpa

B cpegHem 3—6 NOKymnok B rof, BKKOYas
CEe30HHblE OOHOBNEHWIS

e [lomaluHnin TEKCTUIb

1-2 pasa B rop, 4acTo MNpuv CMeHe nHTepbepa
nnn Nepeesne

e Pa6o4as u cneunann3mpoBaHHas
opgexpa

['lo HeobXOAMMOCTU UV MO KOHTPAaKTaMm, He

PEryrsgpHoO

YyBCTBUTENBHOCTD K LleHe

* MaccoBbll CErMEHT
© Bbicokast 4yBCTBUTENBHOCTb K LIEHE
® HacTo pearvpytoT Ha CKUAKA 1 akLmK
9 Jlerko meHaT bpeHa

e CpegHu CermeHT
© YMepeHHast HyBCTBUTENbHOCTb
© CpaBHMBAKOT LIEHY 1 KA4ECTBO
® LleHAaT COOTHOLLEHME CTOUMOCTU U
HaOEXKHOCTN

® [[peMumasbHbIi CerMeHT
© Hnskasa 4yBCTBUTENBHOCTb K LIEHE
9 LleHa BoCnpUHMMAaETCA Kak nokasaresb
KadecTBa
©® BaxHee LieHHOCTU BpeHaa, Yem
CTONMOCTb

PeanbHbih NOTPEeOUTENbCKUIA TPEHA,

e [lokynaTenn BCE Yallle obpallatoT BHUMaHWE
Ha:
® 5KONOrMHYHOCTb MNPOAYKLIN
9 yCTON4YMBOE MPON3BOACTBO
® Npo3pavHOE MPOUCXOXKOEHME ChIPbS

¢ [OTOBHOCTb MJ1aTUTb BblLLE CPEOHEN LIEHDI
NP HaNYMM OOBepUs K bpeHay

MpakTu4yeckui BbIBOp,

1. B2C-notpebutens B CLUA pauvoHaneH 1
NH(OPMMPOBaH

2. |leHa BaxkHa, HO He SBNsAeTCS
eOVHCTBEHHbIM (hakTopOM Bbibopa

3. [loBefeHne KOHEYHOro NokynaTend
HanpsMyto opmMrpyeT TpeboBaHUS
OpEeHOOB K MOCTaBLLMKAM

\\,TMA
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‘ AHAJTN3 TEKCTUITbHOI O PbIHKA CLLA

LIEJIb:

NMOHATb, C KEM
NPUAETCSA
BOEBATb

JIOKAJIbHbIE
NMnPON3BOAUTENN

KT0 3T0: TekCTuNbHbIE U LLIBENHBIE KOMMaHN

B CLUA, paboTaroLpe B HLLAX:

e paboyast 1 3alMTHaA oaexaa

® BOEHHbIE 1 rOCYAapCTBEHHbIE MOCTaBKMN

® TEXHUYECKUI TEKCTUNMb

® Masible 1 CpeaHne NapTun

LleHbl:

e CaMmble BbICOKME Ha PbIHKE

¢ | leHbl Ha 20—60% BbiLe NMMOPTHbLIX
aHanoros

CunbHbIEe CTOPOHDI:

9 bBbicTpble Cpoku (2—4 Hegenw)

% Made in USA — Ba>KHbI1 MapPKETVHIOBBI
hakTop

9 H13Kkme NorncTnHecKmne pUCKm

9 NpsaMble KOHTPaKTbl ¢ bpeHaamMu 1
rocygapCcTBoOM

CnaOble CTOPOHbI:

® Bbicokas cebecTonMmocTb

® OrpaHnyeHHble 0ObEMBI

® Cnabasa rmbkocCTb Mo LieHe

Kak npopgatort:

¢ [lpsamble B2B-KOHTpaKThI

e OTpacneBble BbICTaBKN

e [lonrocpo4Hble TeHaeps!

¢ JI4Hble CBA3N 1 penyTaLus

KAKNX CTPAH)

O6was peanbHOCTb

bonee 70% TeKCTUNbHON N LUBENHON
npoaykuun B CLUA — nmnopr.
AMepUKaHCKme bpeHapl He NPONU3BOAST, a
ynpaBnAsiioT Leno4YKkaMmm NocTaBoK.

KUTA — KPYMHENLLUUA N CAMbIN
CUCTEMHbBIN UrPOK

MpucyTtcTBUe:

* [Ipsxa

® TkaHu

¢ TprKoTaxX

e [OTOBas opexna

LleHb!:

e CpegHue

e [lewwesne Typuum n CLLA

e [lopoxxe baHrnageLl v Vinoym B basic-cermeHTe
CunibHble CTOPOHDI:

9 onHBIM NPOV3BOACTBEHHbIN LMK

% OrpoMHble 06bEMBI

9 Bbicokast TEXHONOMMYHOCTb

9 Y™meHve pabotath ¢ private label
Cna6ble CTOPOHDI:

@ [lonutryeckre n TapudHble prckn

® AHTUOEMMNVHIOBLIE MEPbI

® PenyTaunonHbie puckn onsa 6peHaoB
Kak npopatort:

e Toprosble areHTbl B CLLIA

e MexxayHapoaHble BbICTaBKM

e OHnamH-NnaTdopMmbl

¢ [IpamMble B2B-koHTpakTbl
AHTUAEMNUHIOBbIE MEpPbl — 3TO
LOMNOSHUTESBHbIE MOLLMHBI 1 OFPaHNYEHAS,
KOTOPbIE OenatoT CNLLKOM OELLEBbIA UMMOPT
MeHeE BbIrOAHbIM Y 3aLLMLLIAKOT BHYTPEHHWIA PbIHOK.
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AHAJTN3 TEKCTUITbHOI O PbIHKA CLLA

TYPLIUS1 — BbICTPbIA U TUBKUN
KOHKYPEHT

MpucyTtcTBUe:

® TkaHu

® TprKOoTaX

¢ Fashion & fast fashion

LleHbl:

e CpedHue 1 Bbillle CpeaHero

e [lopoxxe Asnn, gewesne CLLA
CunbHble CTOPOHDI:

® KopoTkre cpokm

® Xopolee Ka4ecTBO

@ MBKOCTb Mo An3ainHy

® YnobcTtBo ang fast fashion
Cnabble CTOPOHbI:

@ OrpaHun4eHHble 06bEMBI

@ 3aBMCYMOCTb OT BastOThl

@ LleHa BbllLe a3naTCKyX KOHKYPEHTOB
Kak npopatot: y

e Buictaeku ([apmx, Heto-opk)
® AreHTCKas CeTb

e [1psaAmMble Npoaakm bpeHgam

MHONSA — LLEHOBOM
KOHKYPEHT

MpucyTtcTBUe:

° [Tpsxa

® TkaHu

e [loMalLHWA TEKCTUIb

LleHb!:

* Hy3kne

e OCOB6EHHO B ChIPbEBbIX 11 6A30BbIX
CcermMeHTax

CunnbHble CTOPOHDI:

® OrpomMHble OOBbEMBI

® Hunskas cebecTonMocTb

® CunbHble no3unummn B cotton

Cnabble CTOPOHbI:

@ KadecTtBo HecTabunbHO

® CrnoxHass KOMMyHMKaLms

@ [onrvie cpoku

Kak npopatort:

® Yepes Tpenaepos

e MexayHapodHble BbICTaBKM

¢ OHnanH B2B-nnatgopMbl

KJIIOYEBOM BbIBO[,

1. PbiHOK CLLIA )XECTKO KOHKYPEHTHbIN U
CerMmeHTUpPOBaHHbIN

2. KOHKYpeHLUMA NOET He TOJMbKO MO LeHe, HO
1 no:
@ cpokam
® HaOEXKHOCTU
® COOTBETCTBUIO CTaHOapTam
® rmbKocTK

3. NobexgatoT He «AeLIEBbIE», a MOHATHDbIE,
npepckasyemblie U npocgeccuoHanbHblie
noCTaBLYNKMN

4. [1ns BXOOa BaKHbI:
® 4ETKOE NO3NLMOHNPOBaHNE
® NoHVMaHKe CBOEro cermeHTa
® rpamoTHas B2B-koMmyHvKaums

\\,TMA
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‘ AHAJTN3 TEKCTUITbHOI O PbIHKA CLLA

6. LEHbI U
MAP>XWHAJIbHOCTb

LIENb:

HE BbIUTU B MUHYC
" NMPABUJIbHO

OLIEHUTb
9KOHOMUKY
CAENKMU

KaTteropus LleHoBOW Anana3oH
ApoAYKLMN (CLLIA) Y10 peanbHO BANSIET Ha LeHy
CTOMMOCTb XJ10MKa Ha bupxxax, cTpaHa
XnonkoBasi npsi>xxa 2,6 - 4,2 ponn. iyl x
(carded / combed) CLUA / kr MPOUCXOXKOEHWIS, c;g%g;g%cm napTuin, 0ObEM
cﬁ“_f_gg::gg:;ﬂ 1,8 - 3,5 ponn. LleHa cbipbs, aHepro3arparsl,
NpsiKa CLUA / kr KPYMHOCEPUNHOCTL, MOBTOPSEMOCTb KadecTBa
TkaHun (xnonok, 2,5 - 6,5 ponn. ['1NOTHOCTL, COCTaB, OTAENKA, LWNPUHA,
cmecoBble) CWA/m TpeboBaHus ctaHgapTos CLLUA
TpunkoTaxkHoe 3,0 - 8,0 ponn. Tvn nepenneteHust, PUHNLL, ycanka,
NOMIOTHO CWA/m CTabubHOCTL LBETA
ro'r(‘:nzaclggggna 4 -12 ponn. CLLUA / O6bEM 3akasa, CTpaHa Npom3BOaCTBa,
cermenT) nspgenue (FOB) CODNMOAEHVE CPOKOB, NOMUCTVKA

foToBas ogexpa
(mid-market)

12 - 30 gponn. CLLA
/ napenune (FOB)

BpeHpoBble TpeboBaHus, cepTudrKaLms,
C/IOXKHOCTb MOAENM

\\,TM/\
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‘ AHAJTN3 TEKCTUITbHOI O PbIHKA CLLA

JAnanasoH ueH

¢ Hu3kunin LEHOBOW CermeHT: CTpaHbl A31K
(MHomsa, banrnapgel, BeeTHam)

e CpepHuii LeHoBoN cermeHT: Kutan, Typumst

e Bbicokun ueHoBow cermeHT: CLLIA,
NPOW3BOACTBO B 6M3EXALLIMX CTpaHax
(Mekcrka — NporsBOACTBO PSALOM C
pbiHKOoM CLLIA)

[dnana3oH Mexxay MUHUMAabHOW U

MaKC/MasIbHOM LIEHOW MOXKET OTINYaTLCA B

1,5-3 pa3sa Ha ouH 1 TOT XKe TUM NPOAYKLIMN.

AaBneHne Ha mapxy

® YKECTKME MEPEroBOPbl CO CTOPOHbI banepoB
1 6peHaoB

® OXKMOaHNE eXXerofHOro CHYPKEHWS LiEHbI

e KOHKYpPEHLMS Mexay CTpaHamu, a He
(habpukamu

® HacTo Mapyka NoCTaBLLUMKa orpaHu4eHa
5-15%

PbiHOK CLLIA — pbIHOK MoKyrnaTens, He NpoaasLa.

YcnoBus onnarbl

e Mpegonnara: PeaKoCTb A1 HOBbIX
KJIMEHTOB

e OTcpouka: 30/ 60/ 90 gHen — cTaHgapT
s B2B

e KpynHble KNMEHTbI OANKTYHOT YCOBUA

e PaboTa 6e3 KpeauTHOro MMmnTa NoYTH
HEeBO3MOYXKHa

BantoTHble pucku

e KoHTpakTbl B USD

® [1pon3BOACTBEHHbIE Pacxodbl — B
JIOKa/IbHOM BastoTe

e KonebaHusa Kypca HanpsiMyrto BAVSKOT Ha
NpubbIb

® HacTo TpebyeTcs BaNtOTHASA NoAdyLLKa U
XeIPKMPOBaHVE (CTpaxoBaHve BakoTHbIX
PUICKOB 1 KOnebaHuin Kypca)

CKpbITble N3QEPXKKN

e Jlornctrka n ppaxt +10-25% k
cebecToumocTun

® TaMO>KEHHble MOLLNMHBI 1 COOPbI

e Ceptndrkaums 1 cobnrogeHme TpeboBaHnm

e O6pasLpbl, TECTOBbIE MAPTUM

e 3aOepXKKK NnaTexxen

e Bo3Bparthbl 1 peknamaLimm

O pacxodpl 4YacTo «CcbenatoT» 00 30-40%

oXugaemomn MapXu, eC/M VX HE YU UTbIBaTb

3apaHee.

PpaxT — 3T0 CTOMMOCTb MNEPEBO3KM TOBapa

OT NPOV3BOANTENS K MOKYMaTENtO, HaNPSMYyHO

BVSIOLLLASA HA KOHEYHYHO LIEHY 11 MapXKY.

KnioueBoii BbIBOA,
B TekctunbHOM pbiHke CLLUIA 3apabaTbiBaet
He TOT, y KOro camMas H13Kas LieHa, a TOT,
KTO MPaBWIbHO CHUTaeT MapXy, PUCKN U
peanbHble N3OEPXKKN.
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‘ AHAJTN3 TEKCTUITbHOI O PbIHKA CLLA

7. UMIOPT /
IKCIIOPT /
TAMOXXHA

LIENb:

NMOHATDb
PEAJIbHOCTb
JIOTNCTUKHU

TAMO>XXEHHbIE NMOLLUJTNHDbI

® PazmMep MOLLUNMHBI 3aBUCUT OT:
9 TvINa NPoAyKUMM:
e Mpsxa: ~0-8%
e TkaHu: ~8-15%
e [oToBaa opgexpa: ~16-32%
D CTpaHbl NPOVNCXOXAEHNSA:
- Kutan:30-50%
- Typumsi:25-26%
- Hons:15%
(OT 3aBUCKUMOCTV MPOAYKLMM)
e [1ns1 TEKCTUNS MOLLUIVHBI CyLLeCTBEHHbIE,
OCOBOEHHO A9 rOTOBOW OOeXXabl
e [1na oTOesbHbIX CTPaH OEeNCTBYIOT
noBbILWEHHble Tapudbl N
aHTUAEeMnUHroBble mepbl A0 25%
BbiBOA: MOLLUMHBI HAMPSAMYHO BANSAKOT Ha

KOHEYHYIO LIeHY 1 KOHKYPEHTOCTOCOOHOCTb.

HAC / Hanorn

e HOC B CLLA oTcyTcTBYET

* [py MMNOPTE ynnaymBaroTCs:

® TAaMOXXEeHHast MOLLNHA

® MOPTOBbIE U CepBUCHblE COopbl (= 1-3% OT
CTOMMOCTMU rpy3a)

e Hanor ¢ npopax (5-10%) B3nmaeTcs
y>xe npw npopaxe BHyTpn CLLA, a He Ha
rpaHuLe

KBoTbI / orpaHunyeHus
2KECTKME KBOTbI MPUMEHSAIOTCSA peAKo, HO:
¢ no 10-15% TeKCTUNbHbIX NOCTaBOK
nonagatoT Nog, AONOHUTENBHbIA KOHTPOSb
® MOBbILLEHHbIE MPOBEPKM — A9 OAEXKAbI U
TOBapPOB 13 A3nn
Puck 3agep>kek 0COBEHHO BbICOK /19 HOBbIX
NOCTaBLLIKOB
e Ceptudmkarol (OEKO-TEX, GOTS, ISO u
Ap.)
e OEKO-TEX® Standard 100
MNoaTBep>xaaeT 6e30MacHOCTb TKaHen n
onexabl
TpebytoT 0o 60-70% G6peHpoB (OCOOEHHO
OETCKUW 1 JOMALLHUA TEKCTUb)
e GOTS
MNoaTBep)aaeT OpraHN4eckoe
MNPOVCXOXKAEHNE N 3KONOTMYHOCTb
npon3BoacTBa
O6Gsa3aTeneH 418 eco- 1 organic-6peHaoB (oo
90% oTka3oB 6e3 GOTS)
¢ |SO (9001 / 14001)
[NoaTBep>kaaeT CTabuibHOCTb U KOHTPOSIb
NpoLEecCoB
[NoBbILLAET OOBEPUE U LLIAHCHI Ha
LOITOCPOYHBIN KOHTPaKT Ha 20-30%
BoiBop: Ceptudmkarsl B CLLUA — aT0
BXO[, Ha PbIHOK, a He (hopMasibHOCTb. bes
HX BONBLUMHCTBO BPEHO0B HE Ha4YMHAOT
COTPYAHWNYECTBO.
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AHAJTN3 TEKCTUITbHOI O PbIHKA CLLA

dakTop

BnusiHue Ha cpoku
ochopmneHus

BnusiHne Ha KOHEYHYIO LLeHYy

Ka4yecTBO 1 KOPPEKTHOCTb
AOKYMeHTauum

Boeinyck rpysa 3a 3-5
pabo4nx gHewn npu
OTCYTCTBUM OLLMOOK

CoxpaHeHve nnaHoBOW
cebeCcToMMOCTU, OTCYTCTBME
OOMONHUTESNbHBIX 3aTpaT

Bbi6opo4Hasa npoBepKa co
CTOPOHbI TAMOXXKHM

YBenuyeHune cpokos o 7-14
pabouunx gHen (okono 10-
15% nocTtasok)

POCT KOCBEHHbIX 3aTpaT Ha
1-3%

Pdusnyecknin [OCMOTp rpys3a

3agep>xka oo 10-30
KaneHaapHbIX gHen

YOoporkaHve nocTaBkm Ha
5-10% 13-3a XpaHeHs 1
NPOCTOEB

CraTyc nocraBwuKa (HoOBbIl
/ ¢ uctopuen)

Bonee YacTble NpoBepkn B
nepsble 3-6 mecsiueB pPaboThl

[MoBbILLIEHHbIE NIOrUCTUYECKIME
1 onepaLoHHbIE N3AEPXKKN

Y710 3TO 3HAYUT gnsa
nocTaBLYMKa

[MpOrHO3VpPyeMbIe CPOKM
BO3MO>XHbIl TOSTbKO MpK
CUCTEMHOW NOArOTOBKE U
onbITe paboTbl ¢ CLLA

KoHKypeHTHas LieHa
hopMUpyeTCA HE CHKEHNEM
MapXXu, a ynpasneHem
prcKamu 1 npoLeccamm

OcHOBHbIe NOpPTbl / MapLpPyTbl

CtoumocTb 40-chyTOBOIro KOHTENHEpa

(40’ HC, opueHTunpbI)

¢ A3ua > 3anagHoe no6epexbe CLUA:
4 000 -5 000 USD

e Asusi > Bocto4yHoe noGepexbe CLUA:
4 000 - 6 000 USD

e Typuus / EBpona > BocTo4Hoe
nob6epexbe CLLA:
2 500 -6 000 USD

e Mekcuka > CLUA (aBT0o/Xp):
1 500 -3 000 USD

CTaBKu yKa3aHbl B KQ4eCTBE OpPUEHTVPA

Y noanexat KOPPEKTVPOBKE B
@ 3aBVICUMOCTY OT TEKYLLMX YCIIOBUM PbIHKA U
JIOMNCTUHECKOM CUTYaLMM.

40-yTOBbIN KOHTENHEP BMELLAET B CPeaHEM
22—26 TOHH 1 60—70 M3 TeKCTUIbHOMN

NpOoaYKLMN.

Y10 BaXKHO yumnTbIiBaTh OU3HECY

e dpaxT moxxeT coctaBnsaATb 10-25%
ceb6ecToMmMoCTU NapTnn

® [1pn HU3KOM MapXKe NIOTUCTYIKA peLlaeT
NPUOLINBHOCTL CAESKN

® | leHbl Ha KOHTENHEPLI MEHSAITCA
€XeMeCSYHO, a HOraa 1 exxeHeaensHO

¢ B MyKoBble Ce30HbI (0CEHb, Nepen,
npasgHnkamuy) ctaBkm pacTtyT Ha 20-40%

OCHOBHbI€ IOrMCTUYEeCKMe HanpaBneHus
CLUA (pons nmnopra)

e 3anagHoe nob6epexbe — ~40%
MNocTaBkun 13 Kutas n KOro-BoctouHom A3nm

KnioueBble NOpPTbI:
9 MopT Jloc-AHopkeneca
9 MNopT JloHr-Buy
¢ BocTto4HOe no6epexbe — ~35%
Typuwng, VHons, EBpona
Knto4eBble MopThl:
9 opT Hbto-Vopk — Heto-[xepcu
9 MNopt CaBaHHa
¢ lOr CLUA — ~15-20%
Mekcuka u JlatnHekasa AMeprika
licnonbayetcsa ons 6bICTPbIX 1 PerynsapHbIX
NOCTaBOK

MonesHble pakTbl ANA 3KCNOPTEPOB

¢ [lepBas nocTtaBKa MNoYTy Bcerga 4OpoxXXe v
OO0SbLLUE NOCAenyHoLLMX

¢ Owmbka B JOKYMEHTax MOXKET 006aBUTb
500-2 000 USD ponpacxonos

¢ XpaHeHue KoHTelHepa B nopty — 100-250
USD B geHb

* AMepVKaHCKME MNoKyrnaTesn LEeHAT:
9 cTabuNbHOCTb MOCTABOK
® NPOrHO3MpPyeMbIE CPOKMU
9 NpPo3paqHyO KaNbKyASLMIO LIEHbI
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‘ AHAJTN3 TEKCTUITbHOI O PbIHKA CLLA

8. CTAHOAPTbI
KAYECTBA W
TPEBOBAHUSA

LIENb:

NMPONUTU NPOBEPKY U HE NMOJTIYYUTb OTKAS3 NOCJE OBPA3L|0B

KAYECTBO N COCTAB

¢ TOYHbIN COCTaB BOSIOKOH (XJTOMOK,
CMECOBbIE)

e [1onyCTMOE OTK/IOHEHME MO COCTaBY: HE
6onee 3%

e CTabuNbHOCTb JIMHENHOW MAOTHOCTU Y
KPYTKM

dkonornyeckue TpedboBaHus

® OrpaHu4eHnst Ha XUMKaTbI

® 3anpoc Ha 6e3onacHble KpacuTenm

PeanbHOCTb pbIHKa

e [1nNs NpsiKK KPUTUYHBbI TaGopaTOpHbie
TecTbl U CTAaOUNbHOCTb NAPTUMN

e OTKaabl Yallle cBs3aHbl C HECTaOUJIbHbIM
Ka4ecTBOM, a He LIeHOW

TKAHU N TPNKOTAXKHbIE
NMNONIOTHA

O6Gsi3aTenbHble TpeOoOBaHUA

e TeCTbl Ha BOCMNIaMEHAEMOCTb

e KOHTPOJb XUMNYECKOrO COCTaBa

e CTabunbHOCTb LIBETA 1 YCaOKM

MapkupoBka

e CocTaB TKaHu

e CTpaHa npousBoacTea

® HagHadeHve (o1a ogexxapl, workwear v T.4.)

dkonorus

® OrpaHnyeHns Ha BpeaHble BeLeCcTBa

® Bcé valle 3anpalumBaroTCsa 9KOIOrMYeCcKme
cepTndmkaTol

dakT

¢ bonee 60% 6pennoB CLUA TpebytoT
npeaBapuTebHbIE TECTbI TKaHK 4O 3arnycka
3akasa
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‘ AHAJTN3 TEKCTUITbHOI O PbIHKA CLLA

FOTOBAA OOEXXOA

OGsizaTtenbHble TpeOboOBaHUA

e [lofIHOE COOTBETCTBME CTaHOapPTaM
Be3onacHoCTU

e KOHTPOMb PYPHUTYPLI, KpacuTeNen, LLBOB

¢ [1poBepKa Ha BOCMNIaMEHAEMOCTb

MapkunpoBka (KpUTn4HoO)

e CocTaB

* Pasvep

e CTpaHa npon3BoacTea

¢ [/IHCTpYKLMW MO yxoay

CoumnanbHasi OTBETCTBEHHOCTb

@ AyouT chabpurku

® bBesonacHble ycnosus Tpyaa

CraTtuctuka

e 70-80% 6peHpoB CLUA He paboTatoT ¢
thabpukamun 6e3 coupanbHOro ayamrta

e OLIMBKKM B MApKMPOBKe — ofHa 13 Ton-3
NMPUYMH OTKasa napTum

YMNAKOBKA (0J14 BCEX
KATEFOPUN)

e 3alTa OT Braru 1 noBpexxaeHum

® Yno6CTBO NS NOMMCTUKM U CKNaaoB

* MyHVMM3aLma nnactmka

TpeHp

¢ 60-70% putennepos CLLUA TtpebytoT
3KOJOMVYHYO 1N NepepadaTbiBaEMYyHO
yNaKkoBKY

Knio4yeBow BbIBOA ANA Npe3eHTauumn
[nsa pbiHka CLUA TpeboBaHus oanHaKoBo
XKECTKME 19 NPSKU, TKAHN U OfAeXabl.
Ka4eCTBO = MPOAYKT + AOKYMEHTbI +
COOTBETCTBME CTaHOAPTaM.
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‘ AHAJTN3 TEKCTUITbHOI O PbIHKA CLLA

9. KAHAJIbI
NPOOAX

LIENb:

NMOHSATb, KAK
3AXOUTb HA
PbIHOK

BbICTABKU (TRADE
SHOWS) — KJTKOHEBASA
TOYKA BXOOA

Ponb KaHana:

BbictaBkn B CLLIA — He nmuopk, a

MHCTPYMEHT 3aKJIIO4YeHUs1 KOHTPAKTOB U

novcka 6anepos.

PeanbHo paboTarowme BbICTaBKU:

% MAGIC Las Vegas — onexaa, NpoayKLms
nog 6peHaoM 3akaz4dmka, noadop v
opraH1saLmsa NocTaBoK

% Texworld USA (New York) — TkaHu,
nps>ka, dypHUTYpa

9 Premiére Vision New York — cpegHui n
NPEMNYM CEMMEHT

% Outdoor Retailer — TexHunyeckui 1
YHKLMOHANBHbIN TEKCTUb

% Home Textiles Sourcing Expo —
JOMaLLHUA TEKCTUIb

dakTbl n yudpsbI:

® 65-70% B2B-koHTpakToB B TekcTune CLLA
HaYMHatOTCHA C ODranH-KOHTaKTa

¢ 40-50% noceTtnTenen BblICTaBOK —
3aKyMLLVKN 1 MEHEOKEPbI MO MOCTaBKaM

e CpeaHu LMK COENKn nocne BbICTaBku: 3—6
MecsiLeB

BbiBopA: BhicTaBka — nyylunin kaHan
07151 MepBOro Bxoda, 0COBEHHO aNns
npousBoauTenen n3 YsbekncraHa.

* e 0 @
-----

-----
-----

-----
L

w

AFEHTCKASl MOLESb
(SALES AGENTS)

Ponb KaHana:

JlokanbHbI areHT — camblil BbICTPbLIN CNOCco6
BCTPOUTBLCA B PbIHOK 6€3 odmca B CLLA.

Kak pa6oTaerT:

® AreHT NpodaeT NpoayKLMIO MO BaLLUM
OPEHOOM WM KaK KOHTPAKTHOMO
Npou3BOANTENS

e PaboTaeT ¢ bpeHaamn, pPUTENSIOM,
NpoayKuyen nog 6peHaoM 3axkasynka

Komuccus:

* B cpegHem 5-10% oT obopoTa

* be3 (PMKCUMPOBaHHbIX 3aTpaT Ha NepcoHan u
MHbPacTPyKTypy

PeanbHOCTb pbIHKa:

9 Bonee 55% 3apybexxHbIX MOCTaBLLMKOB
paboTaloT Yepes areHToB

9 OcobeHHO ahEKTMBHO ONS: MPSXKN,
TKaHen, TPrKOoTarka, NPOU3BOACTBA Mof,
3akas

Pucku:

@ [1oTepsa NPAMOro KOHTakTa C KIIMEHTOM

@ 3aBUCMMOCTb OT aKTUBHOCTW areHTa
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AONCTPUBbIOTOPDI
(IMPORTERS &
WHOLESALERS)

Ponb kaHana:

[Mpogaxka BoNbLUNX OOBEMOB C MUHVMASbHBIM

MapPKETUHIOM CO CTOPOHbI MPON3BOAUTENS.

Kak pa6oTaloT AuCTpuGLIOTOPDI:

e 3aKynaroT ToBap Ha ckiafg,

e bepyT Ha cebst NOrMCcTUKy, cepTudrkaLmio,
XPaHeHne

e [lepenpopatoT bpeHaam 1 habpukam

dakTbl:

* Mapyka auctpunbbtoTopa: 15-35%

e CpoK KoHTpakToB: 1-3 roga

e [loaxoouT Onsi CTaHOAPTU3NPOBAHHOW
npoayKLmmn

MuHycbl:

® [laBneHue Ha LieHy

® [ paKkTN4eCK OTCYTCTBYET KOHTPOSb Haf,
KOHEYHbIM PbIHKOM

NPSMbIE NMPOLAAXKM
(DIRECT B2B SALES)

Ponb kaHana:

MakcuMasibHbI KOHTPOSb 1 Map>XMHAIbHOCTb,

HO CaMbli1 CITOXHbIA MyTb.

Kak peanusyercs:

e CODCTBEHHbIN 3KCMOPT-MEHEMKEP

e PaboTa Hanpsamyto ¢ bpeHgamm 1
thabpukamu

e KoHTpakThl Yepesd email, LinkedIn, BbicTaBky

daKTbl:

® [/ICNofb3ytoT KPYMHbIE NPON3BOANTENN C
YCTON4/BbIM KQ4ECTBOM

e | lukn coenkn: 6-12 Mmecaues

e J1o 30% SKOHOMWM MO CPABHEHUIO C
ONCTPUOBIOTOPaMM

TpeboBaHus:

e Ceptudhurkartsl (OEKO-TEX, GOTS, ISO)

® AHMMoOsA3bI4YHAsA KOMaH4a

® [OTOBHOCTb K OTCpoYKe rnatexxen (30—60 aHen)

OHNANH-MJIATOOPMbI
(B2B MARKETPLACES)

Ponb kKaHana:

IHCTPYMEHT reHepaunm 1MaoB, a He OCHOBHOM

NCTOYHVIK MPOaaX.

PaGoTarwme nnatgopmbl:

9 Alibaba B2B (USA buyers)

9 Fibre2Fashion

9 Maker’s Row (npoussoacTso B CLLIA +
NMMOPT)

9 Global Sources

PaKTbl:

¢ [10 25-30% B2B-nokynatenen Ha4/HatOT
MOWVCK OHN1anH

e KOHBEpPCUS B KOHTPaKT: 3—=7%

e CpedHU Yek HKE, YeM Yepe3 BbICTaBKM
BbiBoA: XOpoLLUO paboTaeT Kak NogaepKka
OPYrX KaHanoB, a He CaMOCTOATESIbHas

cTparerus.

NOKAJbHBIE NAPTHEPDI
(SOURCING OFFICES &
BUYING HOUSES)

Ponb kKaHana:

BcTpavBaHve B LIEMOYKY MOCTaBOK

MeXayHapoaHbIX 6peHaoB.

Kro 3To:

e Sourcing-oduckl 6peHaoB

¢ 3aKynoyHble KOMMaHMM

e KoHcantuHrosble ovipMbl B CLLIA

dakrTbl:

¢ [10 60% KpynHbIX OpeHAoB 3aKynatoT
4Yepes sourcing-oduchl

¢ Bbicokve TpeboBaHus K ycTon4nsocTu 1 ESG

e [1onrocpo4Hble KOHTPaKTbI (2-5 neT)

Mnroc: ctabubHOCTL

MuHyc: BbiCOKas KOHKYpPeHUMS 1 ayanT

1. Jlyqwmin BXopA: BbICTaBKM + areHT

2. Jlyqwmin macwtab: aMcTprbbioTOPbI +
NPsIMble MNPOAAKN

3. Moppep)xka npogaxk: oHanH-NIaTopPMb

4. [lonrocpo4Hasi cTparterus: fiokalibHble
NapTHEPBI 1 SOUrcing-0MKChI

5. PbiHOK CLLIA He npo oauH KaHan, a npo
rpPaMmoTHYI0 KOMOVHaLMIO:

BbicTaBka - areHT - MpsiMOn KOHTaKT - KOHTPaKT
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‘ AHAJTN3 TEKCTUITbHOI O PbIHKA CLLA

10. MAPKETUHI N
KOMMYHUKALLUA
KAK NMPUHATO NPOAABATbD
B B2B (oGOLias normka pbiHKa)

B CLLA He nokynatoT «npocTo thabpuKky».

[okynatoT peLwueHne nog KOHKPETHYHo

3apavy.

KnioueBasi hopmyna npogax:

[Mpobnema kveHTa -~ Balle peLleHne -

Lbpbl » NOATBEPXXAEHME > PUCK-KOHTPOSb

®daKTbl pbIHKa:

e 70% B2B-6arepoB NpuHUMAatOT peLLeHmne Ha
OCHOBE pauuoHanbHbIX (hakTopoB

® OMOLMKN 1 «KpacKBble CNoBa» paboTaroT
TONBbKO Mocne udp

LLEHA — BAXKHA, HO HE
MABHbIV APTYMEHT

Kak BocnpuHumaeTcs ueHa:

e | leHa = nHOMKaTop ynpaBngeMocT 1
CTabUNBHOCTK

e CIMLIKOM HU3Kas LieHa = PUCK (Ka4ecTBo,
cpoku, ESG)

PeanbHoCTb:

9 Tonbko 15-20% B2B-knueHTOB BbIOVpatoT
MO CaMOW HU3KOW LieHE

9 80-85% CMOTPAT Ha COOTHOLLEHWE: LieHa /
PUCK / HAOEXHOCTb

Kak npaBuibHO KOMMYHULMPOBAaTb LEHY:

9 [1nanasoH, a He «CamMble HU3KWE LIEHbI»

9 OObACHEHME, 3a CHET Yero hopmmrpyeTcs
CTOMMOCTb

KAHECTBO — BA3OBOE
TPEBOBAHMUE, A HE
NMPEMMYLLECTBO

Ba>xHO NnOHUMaTb:

B CLUA ka4ecTBO He NpOAaET, OHO AOSKHO
ObITb MO YMOMYaAHWIO.

YT10 cunTaeTcs «Kka4eCcTBOM»:

9 CTabnnbHOCTb NapTUM

9 OBTOPSIEMOCTb XapakTePUCTNK

9% CooTtBeTCTBME crneumdukaumsam

daKTbl:

e bonee 60% pa3pbiBOB KOHTPAKTOB — 13-3a
HeCTabubHOro Ka4ecTaa

* Hann4dme cepTndmnkaToB yBeIMHMBaET
nosepue Ha 30-40%

Kak roBoputb 0 Ka4yecTBe:

9 He «BbICOKOE Ka4eCTBO», a KOHKPETHbIE
napameTpsbl

9 CepTunumkaTbl, MPOTOKOMbI, TECTbI

CPOKWN — KPUTUHECKUW
OAKTOP Net

B CLLUA cpoku Ba)KHee LeHbl.

PeanbHoOCTb pbIHKa:

® 72% GanepoB roToBbl NATUTL OOPOXKE 3a
COONOAEHNE CPOKOB

e OnosgaHve >7 gHen = NoTepst 4oBepus

Kak KOMMYH1LMPOBAaTL CPOKM:

® YéTkume lead time (Mpou3BOACTBO +
JIOMNCTUKA)

e bybep v nnaH B

® PealMCTUYHOCTb BaXKHEE «OBELLaHNA»
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‘ AHAJTN3 TEKCTUITbHOI O PbIHKA CLLA

NCTOPUSA BPEHOA —
BAXKHA, HO CTPOI'O No
OENY

Y10 paboTaerT:

9 VicTopust = noka3aTenbCTBO HAAEXKHOCTM

® OnbIT, MacwTab, 3KCNopPT, KIMEHTbI

Y10 HE paboTaer:

@ [Madoc

® OMoumoHalbHble pacckasbl 6e3 undp

@ «Mbl ny4Lve»

daKTbl:

* 55% B2B-nokynartenen cMOTpAT Ha
NCTOPUIIO KOMMaHWM

® HO TOMBbKO MOCe LiEHbI, CPOKOB U Ka4ecTBa

PEMYTALMS —

KPUTUHECKUN BAXKHA

B B2B CLUA penytauusi = akTuB.

Y10 npoBepsIoOT:

e OT3bIBbI

e OHNanH-NpUCyTCTBME

¢ YyacTue B BbICTaBKax

e [lybnmyHast nHopmaums

daKTbl:

e 75% 6anepoB ryrmaT nocTaBLKa Ao
NepBOro KoHTakTa

e OTCyTCTBME MHMOPMaLM = KpaCHbIN hnar

POJIb CAUTA U COLICETEN

Cant (OBA3ATEJIEH)

Ponb canra:

* BepuukaLmsa kKoMnaHum

e OTBeT Ha 6a30Bble BOMPOCH!
Y710 fOMKHO ObITb:

e [1pooyKums

e CepTudrkaThbl

¢ [eorpadua skcrnopTa

¢ KOHTaKTh!

e HeTkunn B2B-okyc

dakr:

¢ 80% B2B-peLlueHu Ha4umHaroTes ¢ canTa
Coucetn (BCINOMOIATESIbHbBI)
PaGoTatoT:

9 Linkedln — oCHOBHOW KaHan

® Instagram — BTOPUYHO (MMUOK)
HE paborTatoT:

® PasBnekarenbHbIl KOHTEHT

® YacTtble nocTbl 6€3 cMbIcna

aaatl

KAKUE MECCE)XU
PABOTAIOT

Pa6oune B2B-meccepxu:

¢ «CTabunbHble MOCTaBKW»

e «CobntogaemM CpoKu»

e «PaboTtaem ¢ bpeHpamu / akenopT B X
CTpaH»

® «KOHTPOSb Ka4ecTBa U cepTudukaLms»

® «[OTOBbI K LONTOCPOYHOMY MaPTHEPCTBY»

®DoKycC: HAAEXXHOCTb, KOHTPO/b,
npeackKasyemocTb

KAKUE MECCE>KUN HE

PABOTAKOT

HE pab6otatot B CLLA:

@ «Camble gelléBble»

@ «Jlydllee ka4ecTBO B M1pe»

@ «VHOvBMAayanbHbIn Nnoaxon» (6e3
pacLUMPOBKW)

® «<Monogasi, auHaMn4HasA KOMMaHus»

® OMoLMoHabHbIE NO3YHTW 6e3 LUMdpP

NTOMOBbIN BbIBO/,

TekcTnnbHbIN PbIHOK CLLA — 3TO pbIHOK:
* undp

® CPOKOB

® penyTaumm

® CUCTEMHOCTU

KommyHukKaums gonxHa oTBe4vaTb Ha
Bonpoc Gaiepa:

«Mory nn 9 Ha Bac NMONOXXUTLCA U CHU3UTb
CBOU PUCKIN?»
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‘ AHAJTN3 TEKCTUITbHOI O PbIHKA CLLA

11. KVJIbTYPHDIE U
BU3HEC-OCOBEHHOCTW

LIENb:

HE NOTEPATb CAENKU U3-3A MEJIOYEN

CTWJ1b NEPETOBOPOB

Kak npuHsiTo:

° [lpsgMoN, eNOBOW, CTPYKTYPUPOBaHHbLIV
CTUIb

* MVH/MYM 3MOLIMA, MakKCUMyM (PaKToB

e HeTkasi moBecCTKa W J1orvika pasrosopa

Y10 OXXMAAaT OT NOCTaBLYMKaA:

© KOHKPETHbIE OTBETHI

9 MoaTBepxa&HHbIe LdPbI

9 [OTOBHOCTb K BOMPOCaM U BO3PaXKEHUSM

daKTbl:

e bonee 70% ameprkaHCKx banepos
CHUTAOT «YKJTOHYMBbIE OTBETbI» MPU3HAKOM
prcka

e «[la, HO MO3)Xe YTO4YHVIM» BOCTIPUHUMAETCH
HeraT/BHO

BbiBopa: Jly4lle ckazdaTb «HE MOXKEM», YEM

obeLlaTb 1 He BbINOHUTb.

«» OOBEPUE U JINYHDbIE

CBA3N

KnroueBoe otnm4me oT MHOrMX PbIHKOB:

B CLLA goBepvie CTPOUTCS He Ha JINYHBbIX

OTHOLUEHUSAX, a HA BbINOJIHEHHbIX

ob6s3aTenbcTBax.

Kak hopmmpyeTca nosepuie:

e CobntogeHne CpoKoB

* [|OBTOPSEMOCTb Ka4decTBa

® [1pO3payYHOCTb YCNoBUIA

daKkrTbl:

¢ 80% B2B-KnMeHTOB roToBbl CMEHUTH
nocTaBLLyKa nocne 1 cepbE3HOro coos

¢ JIYHble BCTPEYM BaXKHbI, HO HEe 3aMEHSIIT
CUCTEMHOCTb

OwwubkKa:

CtaBka Ha «gpy»x0y» 6e3 YETKNX NPOLECCOB.

CKOPOCTb NMPUHATNA
PELLUEHI

PeanbHoOCTb pbIHKa:

9 PelueHns npyHMMatoTCs ObICTPee, Yem
KaXKETCS

© Ho TonbKO Npy HanNM4 BCen nHopmMaLmm

CpenHune cpoKu:

¢ [lepBr4yHas oLleHKa nocTtasLmka: 1-2
Heoenu

¢ TecTypoBaHVe obpasLoB: 2—4 Heaenu

e KoHTpakT: 1-3 MecdLa

OwwmnbkKa NoCTaBLWMKOB:

MeaneHHble OTBETbI U 3aTsHKHbIE

COrnacoBaHns BHYTPY KOMMaHWN.

dakr:

OT1BeT gonblue 48 4acoB CHUMXKAET LLAaHC

coenkn Ha 20-30%.
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‘ AHAJTN3 TEKCTUITbHOI O PbIHKA CLLA

NMYHKTYAJIbHOCTb —
KPNTUHECKAA HOPMA

Y10 cunTaercs o6sa3aTenbHbIM:

9 BoBpemsi oTBevaTh Ha nMcbMa

9 BoBpewmsi ObITb Ha 3BOHKE

©® BoBpewmsi oTnpaBnsatb 0bpasLpl

daKTbl:

e OnosgaHve Ha BCTpeYy >5 MUHYT
BOCMPUHVMMAETCS KaK HeyBarKeHMe

® HapyLeHne CPOKOB = penyTaLyOHHbIM PUCK

BbiBog;: [yHKTYabHOCTb — YacTb
NpPOoMECCMOHasIbHOW penyTaumn.

YTO CHUTAETCH
«HOPMOW>»

Hopma B B2B CLUA:

® HETKKMe nucbMa Mo geny

e [1oKyMeHTbI 1 creundunkaLmm

e KOHTPaKTbI U (DUKCUPOBAaHHbIE YCIIOBUA
¢ Follow-up nocrne BCcTpeun

¢ [IpO3payHOCTb MO prCKam

Mnioc:

AMEPUKAHCKM PbIHOK Mpeackasyem U NornyeH.

YTO CHUTAETCHA
OLLUNBKON

Kputuyeckue owinbku:

@ ObeLLaTb 60MbLUE, YHEM MOXKETE BbINOSHUTL
@ V13beratb NpsMbIX OTBETOB

® MeHsTb yCrnoBys Nocne AOroBOPEHHOCTEN
@ [lncaTb AnvHHbIE SMOLMOHANBHbIE MCbMa
® OTCYyTCTBME CUCTEMHON KOMMYHMKaLM
YacTas oumbka nponsBoguTenen:
foBopuTb O cebe, a He O 3adade KNneHTa.

NTOrOBbIN BbIBOA

TexkcTUnbHbIN PbIHOK CLLUA — 3TO pbIHOK:
9 oVCUMNAVHBI

® Npo3pavHOCTU

® NpeackazyemMocTy

3aecb TepSIOT CAENKN HE N3-3a LieHbl,
a u3-3a meniouen: CpokKoB, NMCeM,
obeLlaHun.
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‘ AHAJTN3 TEKCTUITbHOI O PbIHKA CLLA

12. PUCKU NPUN PABOTE
C TEKCTUJIbHbIM

PbIHKOM CLLA

LIESb:

BUOETb HE TOJIbKO BO3MO>XHOCTHU

NOJINTUHECKUE PUCKU

CyTb pucka:

CLLA akT1BHO 1CNob3YOT TOProBYyHO
NOSITUKY KaK MHCTPYMEHT AaBNeHNSA U
3alLUMTbl BHYTPEHHEIO PbIHKA.

MposiBneHus:

9 BBeneHre MMNOPTHbIX MOLLAVH

9 AHTUOEMMVHIOBbIE paccnenoBaHvs

9 Y>KecTo4eHne TpeboBaHNN K
MPONCXOXXOEHNIO TOBapa

daKkTbl:

e CpedHsst UMNOPTHas NOLLMHA Ha TEKCTUMb
n opoexay: 8-18%

¢ B oTaenbHble kateropun ogexxabl — fo 30%

® PerynsipHble U3MEHEHNS B TOProBbIX
npa.uiax

Kak cHuXxaTtb puck:

® KoppekTHasa knaccudukaumsa HS-konos

@ Oprnanyeckas NpoBepKa KOHTPaKTOB

@ [MbKasa LeHoBas NonnTuKa

BAJNIOTHbIE PUCKWU

CyTb pucka:

KoHTpakTbl B USD npu Npor3BOACTBEHHbIX

3arparax B JloKallbHOW BastoTe.

MposiBneHus:

9 KonebaHust kypca

9 [NoTepsa Map>XXm NpU OJIMHHBIX KOHTPaKTax

daKTbl:

e KonebaHma USD K Bantotam
pasBYBaOLLXCA CcTpaH: 5-12% B rofg,

¢ [1onrocpo4HblE KOHTPaKTbl 6e3 BakOTHOW
OrOBOPKW — BbICOKUI PUCK

Kak cHmxaTtb puck:

® KpaTkocpo4Hble KOHTPaKTbI

® BantoTHble 0roBOpKwM

® HacTUYHBI XeOPKUHT

JIOTUCTUHECKUE PUCKUA

CyTb pucka:

CnoxxHas 1 onMHHasA Lenoyka nocTaBoK.

MposiBneHus:

9 Neperpys nopToB

9 PocT dpaxTa

9 3anepXKn Ha TaMOXKHE

PaKTbl:

e CpepgHun TpaH3nT Asua » CLLIA: 30-45
OHen

e KonebaHna CTOMMOCTW KOHTeVHepa: 40
+40% B rog,

® 20-25% 3apep»xek CBA3aHbl C
OOKYMEHTaLMEN

Kak cHuxaTtb puUck:

@ bydep no cpokam

@ [poBepka JOKYMEHTOB

® HagéxHble nornctnyeckme napTHEPDI
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‘ AHAJTN3 TEKCTUITbHOI O PbIHKA CLLA

MJIATEXKHbIE PUCKU

CyTb pucka:

OTcpoyka NnaTexen 1 KpegutoBaHme
KMeHTa.

MposiBneHus:

9 Otcpoyka 30-60-90 gHei

9 Puick Hennatexxa

daKTbl:

¢ bonee 60% B2B-koHTpakToB B CLLIA—C
OTCPOYKOM

e [1pocpoyKa nnaTexxen BCTpe4aeTca B
8-12% cpenok

Kak cHuxaTtb puck:

@ [penonnara Ha NepBbIx NAPTUSX

® AKKpeonTVBbl

@ KpeouTHoe cTpaxoBaHue

g

PEMYTALNOHHbBIE PUCKW

CyTb pucka:

OpunH cbo MOXET 3aKPbITb OOCTYM K PbIHKY.

MposiBneHus:

® HeratvBHble OT3bIBb!

® Pa3pblB KOHTPAKTOB

® lNoTeps pekoMeHZaLmin

daKTbl:

® 75% 6anepoB NPOBEPSIOT pernyTaLuio
OHNanH

e OauH KPYMHbIA MHUMAOEHT MOXET NMOBUSATH
Ha 5-10 noTeHUManbHbIX KOHTPAKTOB

Kak cHuxaTtb puUck:

@ CTporunin KOHTPOsb KadecTsa

® YETKaa KOMMyHMKaLMS

@ [1po3pa“HOCTb 1 ObICTPbLIE PeaKLmn

NTOrOBbIN BbIBOA

PbiHOK CLLIA — BbICOKOMap>XUHaNbHbIA, HO
BbICOKOPUCKOBbIMN.

Ycnex o6ecne4ymnBaloT He MMHUMasnbHbIe
LieHbl, a ynpaB/ieHne puckamm n
npeackKasyemocCTb
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‘ AHAJTN3 TEKCTUITbHOI O PbIHKA CLLA

13. UTOITOBAA OLIEHKA
TEKCTUJIbHOI'O

PbIHKA CLLA

LIENb:

NMPUHATb OBOCHOBAHHOE PELLUEHUE O BXOAE

NMOTEHUWAI PbIHKA —
9/10

O6ocHoBaHue:

e CLLUA — KpynHeNLwM MMMNOPTEP
TEKCTUIBbHOW MPOAYKLIMM B MUPE

* O6BEM pblHKa TekcTnng 1 ogexabl: $180-
200 mnpp B rop,

¢ Honee 60% noTpe6neHuns NOKpPbIBAETCS
IMMOPTOM

* [1OCTOSIHHBbIN CNPOC CO CTOPOHDI:

® OpeHaoB

® MpoayKUMM nog, OpeHaoM 3akas4dmka

® puTenna

® c-commerce

BbiBoAa;: PbIHOK MacLLTabHbIN, YCTON4MBBI
I CUCTEMHBbIW.

YPOBEHb KOHKYPEHLIUUA
—9/10

OGocHoBaHue:

® AKTVBHbIE NFPOKU U3:

e Kutas

® BbeTHama

e baHrnageLy

® [/IHOun

* Typuum

¢ Bbicokast LieHOBas 1 cepBucHas
KOHKYPEHLNSA

¢ Hbarepbl VMEKOT LWMPOKUIM BbIOOP
NOCTaBLLKOB

BbiBoa: KOHKYpPeHLS KpariHe BbiCOKas,
OCODEHHO B MaCCOBOM CEIrMEHTE.

BAPbEPblI BXOOA — 8 /10

O6ocHoBaHue:

e CepTndrkaumsi 1 COOTBETCTBUE
TpeboBaHUSAM

e CTaHpoapTbl kadecTBa 1 ESG

e OHaAHCOBbIE U TIOMMCTUYECKME TPEOOBaHNA

e [loBepue K HOBbIM MOCTaBLLMKaM
dhopmrpyeTca meaneHHo

daKkrTbl:

e CpedHu CPOoK Bbixoda HOBOIO MOCTaBLLUMKA
Ha cTabuibHble 3akasbl: 12-24 mecaua

BbiBoga: PbIHOK OTKPbIT, HO BXOA TPebyeT
PECYPCOB 1 TEPMEHUS.
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‘ AHAJTN3 TEKCTUITbHOI O PbIHKA CLLA

NMPUBbIJIbHOCTb — 7 /10 CKOPOCTb BbIXOOA HA

O6ocHoBaHue: N POHA)KM

e CpedHss 4YmicTas Mapxa: PeanucTtun4Hbie cpoku:

* npska / TkaHu: 8-15% ¢ [lepBble KOHTakTbl: 1-3 mecsiua

e roTOBasa ogexxaa (Mo 3akasdy bpeHaa): 10— ¢ [11nOTHbIE 3aKka3dbl: 3—6 mecsueB
18% ¢ PerynspHble noctasky: 9-18 mecsues

e [laBneHne co CTOPOHbI 6arepoB PaKTopbl YCKOPEHUSI:

® BhiCOKne 3aTpaTbl Ha BXOA, @ Y4acTve B BbICTaBKax

BbiBopa: [prbbinb BO3MOXKHA Npw ©® Paborta 4Yepes areHTa
MacLUTabe, KOHTPOSEe 3aTpaT 1 CTabusbHbIX ® Hanunune ceptnrkaToB 1 KENCOB
KOHTPAKTAX. e .

CBOAHAS OLIEHKA

e [loTeHupan poiHka: 9/ 10

e KoHKypeHLus: 9/ 10

¢ bapbepbl Bxoga: 8 / 10

¢ [TpubbinbHOCTL: 7 / 10

e CKOpPOCTb BbIXOAa: CpenHsas
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AHAJTN3 TEKCTUITbHOI O PbIHKA CLLA

®UHAJIbHbIN BbIBOA

TekcTunbHbIN pPbiHOK CLLIA aBnsieTcs cTpaTern4ecku
npuBfieKaTesibHbIM PbIHKOM C BbICOKOW EMKOCTbIO, O[IHAKO
€ro OCBOEHVEe TPeOYET UHCTUTYLIMOHAJIbHOW FOTOBHOCTHU, a He
TONTbKO KOHKYPEHTHOW LIEHBI MM MPOV3BOACTBEHHBLIX MOLLHOCTEMN.
YCTOMY/BBIN BbIXOM, HA PbIHOK BOSMOXXEH UCKITIOYNTENBbHO NpU
CUCTEMHOM noaxoae, BK/IYaOLLEM:

EP>KAEHHOE COOTBETCTBUE CTAHOAPTAM KAYECTBA U CEPTU®UKALIUN
BJIIAEMOCTb CPOKOB, JIOTUCTUKN N TAMO>XEHHbIX NMPOLIECCOB

3PAYHYIO U NMPOPECCUOHAJIbHYHO OENNOBYO KOMMYHUKALIUKO

OBYIO YCTONYMBOCTb U CMIOCOBHOCTb PABOTATb B IO/TTOCPO4HbBIX KOHTPAKTAX.

[nst 60NbLUMHCTBA HOBbIX MOCTaBLLMKOB KOHKYPEHLA HA PbIHKE HOCUT CTPYKTYPHbIN
pbiHOK CLLIA He paéTt ObICTpbIX XapakTtep: nokynarenn obnagatoT CUNbHOM
KOMMEpPYECKNX pe3ynbTaToB. NeperoBOPHO MO3ULIMEN 1 BblIBMPAKOT
PeanncTnyHbIn rOpU30oHT (hOPMUPOBaHNA MOCTaBLLVIKOB, MUHUMUBPYKOLLIUX
cTabunbHbIX Npoaak cocTasnset 12-24 onepauyioHHbIE 1 penyTaLnoHHbIe

Mecsilua, rnpu yCroBUY akTUBHOW paboThl PUCKN. B 9TOM KOHTEKCTE HAfEXXHOCTb

c barepamu, areHTamu 1 OTpacneBbIMK M NpeacKa3yemMoCTb LIEHATCS Bbille
nnowagKkamm, MUHVMasIbHOW LIEHBI.

[Mpu npaBunbHon ctpaternn peiHoK CLLIA obecnevrBaer:

TYIN K MACLUTABHbBIM 1 MOBTOPAEMbIM OB bEMAM

OCPOYHbIE KOHTPAKTbI C BbICOKOW CTABUJIbHOCTbLIO CIMPOCA

MEHHOE MOBbILLEHWUE MAP>XWHANIbHOCTW 3A CHET MACLLTABA 1 JOBEPUA
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«AHATUTUHECKUI OTHET NOArOTOBJIEH ANA NPEAMPUATUN,
PACCMATPUBAIOLLIX BO3MOXXHOCTW PACLUMPEHNS SKCNOPTHON
FEOrPAOUN.

WTMA COINMPOBOXOAET NMPON3BOACTBEHHbBIE KOMIMNAHUN B
MPOLLECCE BbIXOJA HA HOBBIE PbIHKW: OT NEPBUYHON OLEHKU
CTPAHbI 4O ®OPMNPOBAHUA CTPATEI M NMPOAAX, NOANOTOBKU K
BbICTABKAM U BbICTPABAHUSA B2B-KOMMYHUKALIU.

NP HEOBXOAUMOCTW Mbl TrOTOBbI MPOBECTU AHANT3 APYTIUX
CTPAH U CETMEHTOB C YHETOM 3AA4 BALLEIO NMPEANPUATUA.
AN OBCY>XXOAEHUA OETAJIEN CBAXXUTECH C HAMM.

WTMA — WORLD TEXTILE MARKETING AGENCY

Y3BEKWUCTAH, I. TALUKEHT, KYKYA JAPBO3A 314
+998 90 925 62 35
+998 94 606 65 63
WWW.WTMA.UZ
WWW.TEXAREA.COM




